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"Money is oxygen. You can produce the greatest [service or thing].
If you don't know how to sell it, you're out of business...

If you're not capable of selling, there is really nothing else that matters."

Gary Vaynerchuk
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VWNho you serve matters.
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[Feal Client

The person who has the highest potential for transformation with
what you do or sell.

Avoid this:
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Decreaseo
Marketing costs
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What are thé&y saying apout you?
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Who do you serve? How do you serve them?

Criteria:
- No more than 2 sentences
- Spoken in less than 20 seconds

Success Factors:

1. Focused

2. Clear

3. Everyday language
4. Urgent
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<Keep focus on them, not you
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of Sales:
Prope Don't Prove
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The

Question

https://flickr.com/photos/99015393@N03/ 17129286458/

dbntrack




A ...w_._..zw/"’_




Sesic [SERSer BsTEa oS sitta T G

Patricla Eripp




Thank you!

Find out more about
working with Shannon:

ontrackco.com




